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Disclaimer: Competitive information in this article and the accompanying resources is based on publicly available product information reviewed as of September
2026 and is believed to be accurate to the best of our knowledge. Products, features, functionality, and positioning may change. Buyers should verify current
information directly with each provider and conduct their own evaluation before making a purchasing decision.

The Difference Is the Intelligence Foundation

Provider Type Examples What It Primarily Does

BidPrime, BidNet, DemandStar, Centralize published government bids and RFPs to

e FindRFP help sellers find active procurements.

Use Al and public-sector data to detect early signals,
GovSignals, Govly, Pursuit.US, identify opportunities, accelerate research and
Starbridge.Al pursuit workflows, and increasingly automate seller

execution such as outreach and account activation.

Al-Native Intelligence

Provide broad Federal and SLED opportunity,
Deltek GovWin 1Q, GovSpend procurement, contract, award, spend, and market
intelligence to support government sales.

Government Procurement
& Market Intelligence

Industry-Focused Dodge Construction Network, Provide deeper intelligence, contacts, and research
Providers ConstructConnect, PlanHub for a specific industry, vertical, or market.

Help users find, summarize, and analyze information,
while leaving teams responsible for assembling and
validating the underlying market intelligence.

ChatGPT, Claude, Gemini +

General-Purpose Al / DIY public sources

Connects e.Republic’s proprietary SLED
intelligence—including early opportunities, buyer
engagement signals, verified decision-makers,
account, funding, procurement, vendor, and market
intelligence—with Navi across the full procurement
lifecycle.

SLED IT Market

Intelligence Industry Navigator



Competitive Capablllty Comparison ® Generally Strong/Core  © Available/Varies by Provider O Limited/Not Core
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Regregators | Il avoar | foiied | RURSY | s
Intelligence
Formal bids / RFPs @) o ® ® @ ®
Pre-RFP / developing
opportunities O O ® 0 O ®
Curated / validated
opportunity intelligence O O O 0 O ®
Budgets & strategic
IT plans O O o O O o
Meeting / minutes
intelligence O o O 0 0 o
Funding & grants
intelligence O O O 0 0 o
Verified contact quality
& freshness O O ® ® O ®
Jurisdiction / account
intelligence O O o o 0 ®
Proprietary / first-party
SLED intelligence O O O 0 O ®
Buyer intent signals O O O / D [ D) O o
Contracts, awards
& incumbent O O o o 0 o
intelligence
Vendor payment / spend
intelligence O /0 O o O O o
Expert SLED market
research & context O O o o 0 o
Al-powered natural-
language answers O ® ® 0 ® ®
Al grounded in
specialized SLED O O 0 0 O o
intelligence
CRM / data activation O O o 0 0 o
Seller execution /
outbound activation O O O O O O
Federal + SLED
intelligence in one [ D) [ )] o O [ ) @)
platform
Before + during + after
procurement O ) o ) O o




How the Different Approaches Compare

* Bid aggregators help teams find active procurements and published solicitations.

¢ Al-native intelligence platforms help teams detect signals, accelerate research, support pursuit workflows,
and increasingly automate seller execution such as outreach and account activation.

e Government procurement and market intelligence platforms help teams understand opportunities,
contracts, awards, spending, and purchasing activity across government—and may provide Federal and
SLED intelligence in one platform.

¢ Industry-focused providers offer deeper intelligence within a specific market, vertical, or industry.

¢ General-purpose Al / DIY approaches can help teams research and analyze information they find or
provide, but they do not inherently include a continuously maintained proprietary SLED intelligence
foundation.

Industry Navigator delivers e.Republic’s proprietary SLED intelligence directly to go-to-market teams—helping
them see the right opportunities earlier, understand the account and buyer more deeply, make better pursuit
decisions, and win more SLED business. Its advantage is not simply more public data; it is the combination of
proprietary buyer engagement signals, curated Developing Opportunities, verified decision-makers, market
context, and full-lifecycle SLED intelligence.

When Different Requirements Matter

Need Federal + SLED intelligence in one platform? Some providers offer broader government coverage
across both Federal and SLED markets. If consolidating those markets into one platform is a priority, that may
be an important evaluation factor. If your priority is deeper intelligence specifically for the SLED technology
market, evaluate the depth of state, local, and education coverage, proprietary intelligence, buyer signals, early
opportunities, and market context.

Need intelligence plus outbound execution? Some Al-native providers are expanding beyond market
intelligence into automated outreach, demand generation, and seller execution. If those capabilities are

a priority, evaluate how tightly execution is connected to the underlying intelligence. Industry Navigator is
designed primarily to provide the intelligence foundation that helps teams determine where to focus, why an
account matters, who to engage, and when to act.

Ready to see Industry Navigator in action?

Request a demo, reach out to your e.Republic account representative,

or email marketing@erepublic.com to learn more.
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